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125.36 ACRES PINE RIDGE .
SMITH COUNTY, TEXAS @ RV RESORT OPPORTUNITY Q
% o

PROPERTY SNAPSHOT / PROPOSED BEST USE KEY STRENGTHS

Highway access and

125.36 Acres regional draw

Natural scenery

Smith County, Texas and privacy

i i, e PINE RIDGE
RV RESORT

120-SPACE
RV PARK WITH AMENITIES

Existing water
feature / pond

Large acreage for
phased development
Strong setting for
destination RV development Flexible recreation and

amenity potential

OOIO &
C00GO

LOCATION OVERVIEW PROJECT VISION

Pine Ridge RV Resort will be a premier destination that blends natural
beauty, outdoor recreation, and modern amenities. This 120-space RV

resort concept leverages the property's scenic pond, mature trees, and
excellent access to create a relaxing, amenity-rich experience for
travelers, seasonal guests, and outdoor enthusiasts.

With ample acreage, the site offers strong flexibility for phased
development, expanded amenities, and long-term value creation.

Smith County,
East Texas

©

Easy access to major
highways

2

Near Tyler and regional
attractions

©

OVERALL RECOMMENDATION:

PURSUE RV RESORT DEVELOPMENT
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EXECUTIVE

~-SCORE DASHBOARD - -

125.36 ACRES g}g PINE RIDGE

SMITH COUNTY, TEXAS RV RESORT OPPORTUNITY

O

R

-

- 7 p PROPERTY ' MARKET OPPORTUNITY INFRASTRUCTURE
a INTELLIGENCE SCORE @ SCORE READINESS SCORE

'\ VERY STRONG * * STRONG

' LIP™ REPORT DATA COMPLETENESS
CONFIDENCE SCORE % SCORE

. MODERATE -~ Ky
A

TOP OPPORTUNITY:

PINE RIDGE RV RESORT

Pine Ridge RV Resort is a strong RV resort candidate with I l IG)
good market support and solid infrastructure potential. _'_D'

o

WHERE LANDODWNERS MEET INVESTORS
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HIGHEST & BEST USE OPPORTUNITIES

—< TOP 5 DEVELOPMENT CONCEPTS RANKED BY COMPOSITE CONCEPT SCORE™ & —

125.36 ACRES PINE RIDGE

SMITH COUNTY, TEXAS ! e RV RESORT OPPORTUNITY

COMPOSITE CONCEPT SCORE™

PINE RIDGE RV RESORT

BEST OVERALL ALIGNMENT FOR DESTINATION RV DEVELOPMENT. 9 1

@ Property Fit 93
Full-service RV resort with premium amenities, scenic views, 4l Return Potential a2
and phased development potential. Best match for site £} Execution Feasibility 89
attributes, market demand, and long-term returns. A8 Market Fit 90

EST. TIMELINE: 18-36 MONTHS

COMPOSITE CONCEPT SCORE™

RV + GLAMPING HYBRID RESORT

PREMIUM OUTDOOR HOSPITALITY WITH RV PADS AND CABINS. 8 7

pa— e it _— . 5 " €& Property Fit 89
ombines sites with upscale glamping cabins an 4i Return Potential 86

amenities. Appeals to a broader guest base and £} Execution Feasibility 83

increases average daily rates. 2% Market Fit 1)

EST. TIMELINE: 18—-30 MONTHS

EVENT VENUE / RETREAT DESTINATION e

SCENIC HOSPITALITY / EVENT PLAY. 8 D
@

Property Fit 82
Leverages the property's natural beauty for weddings, i Return Potential 81
corporate retreats, and private events. Strong weekend £3 Execution Feasibility 77
demand and ancillary revenue upside. 42, Market Fit 79

EST. TIMELINE: 12-24 MONTHS

AGRITOURISM / CONSERVATION RETREAT S HEEF S ERe™

LOWER-INTENSITY NATURE-BASED USE. 7 8
E 3 . & Property Fit 80
Nature-forward concept with cabins, farm experiences, £
P o p . p, il Return Potential 74
trails, and conservation programming. Strong fit for £} Execution Feasibility 76
sustainability-minded operators. /2 Market Fit 80

EST. TIMELINE: 18-30 MONTHS

PASSIVE LONG-TERM HOLD STRATEGY. 7 E

. & Property Fit 76
Hold and appreciate as surrounding development ;il Return Potential 72
expands. Minimal carrying costs with ag exemption 3 Execution Feasibility 95
and strategic optionality. /&, Market Fit 61

EST. TIMELINE: 3-10+ YEARS

::F, KEY INSIGHT - TOP RECOMMENDATION ;r/, “\\
-@- The site clears the development threshold with strong fit, Pine Ridge RV Resort ranks #1 because it best '-,__'-\*
Tt N returns, and execution potential across multiple use cases. matches the site’s size, scenery, and market =

e opportunity for destination RV development.

200 WHERE LANDOWNERS MEET INVESTORS LR
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FINANCIAL POTENTIAL OVERVIEW

e+ 5 CONCEPTS  FINANCIAL SNAPSHOT COMPARISON =--

125.36 ACRES L‘f}i} PINE RIDGE

SMITH COUNTY, TEXAS —— RV RESORT OPPORTUNITY
PROJECTED ROI
RANK & CONCEPT . oeveLopMeNT | AN FECSEETED e | (G L @ TIME TO
9 COST (EST) il e s 4 @ el COMPLETE
LOwW LOW
$4.2M $650K / vr
4-7 14 - 24
HIGH HIGH YEARS MONTHS
$6.0M $1.05M / vr
LOwW LOW
a YR
" e $5.3M $820K / 5 -8 16 - 28
RV + GLAMPIN HIGH HIGH YEARS MONTHS
HYBRID RESORT
CONCEPT SCORE: 87 $7.8M $1.35M / v
LOW Low
5.0M 500K / vr
$ $500K / 5-9 | 18-30
YEARS MONTHS
RETREAT DESTINATION k by
CONCEPT SCORE: 80 $7.2M $900K / vr
LOW LOw
$2.4M $180K / vr
6-10 10 - 18
HIGH HIG
CONSERVATION RETREAT § WERRS KIANHS
CONCEPT SCORE: 78 $3.8M $320K / vr
0 5 Low LOW (PROJECTED VALUE]
250K 3.0M
$ $ 8 - 15+ N/A
s HIGH HIGH (PROJECTED VALUE) YEARS LONG-TERM
LAND BANKING $5|:|UK $5 oM HOLD
CONCEPT SCORE: 76 2
™ INSIGHT: The financial figures presented are illustrative only and based on rough market assumptions, typical o
-Q- development parameters, and regional benchmarks. Actual results will vary based on design, permitting,
market conditions, execution, and final project scope. Intended for concept testing and high-level analysis -

only, not for final underwriting or investment commitment.
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CONCEPTUAL LAYOUT - HIGHEST & BEST USE
PINE RIDGE RV RESORT — 120-SPACE RV PARK WITH AMENITIES

ses 12536 ACRES | SMITH COUNTY, TEXAS s<-

SITE SUMMARY

Total Acres: +125.36

Total RV Spaces: 120

Road Type: Gravel / Paved : =, — s ; | : : :
Entry / Exit Points: 1 2 > - o e =N : 5 PROPERTY OUTLINE (+125.36 ACRES)

Amenity Area: +2.25 Acres (est.)

Open Space /
Landscaping: +29.20 Acres lest.)

Common Areas: +8.75 Acres (est.)
Stormwater / Pond: +6.75 Acres (est.)

Maintenance / Storage:  *£1.60 Acres (est.)

(W) LEGEND

Entry / Exit

Clubhouse / Office

Pool Area

Playground

Dog Park

Community Fire Pit

RV Spaces (120 Total)
Open Space / Landscaping

Stormwater / Pond Area

0000000000

Maintenance / Storage

PINE RIDGE 0 -~ E——

This layout is a conceptual

RV RESDRT - - : illustration based on best-use

. modeling. It is not a civil
120-SPACE e g g : e engineering plan and is subject

to survey, permitting, and

RV PARK WITH AMENITIES detailed design.
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BRANDING & DEVELOPMENT PROFILE

PROJECT: PINE RIDGE RV RESORT LOCATION: SMITH COUNTY, TEXAS

PINE RIDGE

— RV RESORT —

PINE RIDGE [

T
NATURAL MODERN LASTING
STAY - RELAX - EXPLORE
BEAUTY AMENITIES MEMORIES
BRAND IDENTITY CONCEPT STREET SIGN CONCEPT MARKETING & ADVERTISING STRENGTHS TARGET MARKETS
@ High Demand Market o0 Leisure Travelers
Growing interest in RV travel and Families and retirees exploring

f P I NE RI D GE N L outdoor recreation. '.‘ local attractions.
7 o Prime Location "

4 Rv RESORT | [N @ pa 1 7l W @ Seesenal Guess

> : attractions, and services. k. Snowbirds and extended

) stay travelers.

ELEREEATIEY| 2o Resort-style Amenties

I 4 l\w Pool, clubhouse, trails, dog park, m Contractors & Workforce

|~ A aneng o Rl e Short & mid-term stays for
/; o Appeals to All Travelers regional projects.
I\'" Short stays, seasonal visitors,
— contractors, and event guests. qj E &7 t Visitors

) Strong ROI Potential a Travelers attending local
'-_@ Multiple revenue streams and events, games, and festivals.

leng-term value upside.

BRANDING TAGLINE IDEAS COLOR PALETTE SUGGESTION

“Stay. Relax. Explore.”

“Your Home Base for Adventure.”

“Where Comfort Meets the Outdoors.”

LOCAL ATTRACTIONS & POINTS OF INTEREST

- *

b . = g _ a—
Pine Lake Pine Ridge Trails Eagle Stadium Historic Downtown Tyler Summit Grill Whitaker Park East Texas Museum
8 Miles 5 Miles 12 Miles 10 Miles 49 Miles 11 Miles 13 Miles
Boating, fishing Hiking, biking Local sports, events Shopping, local boutiques Local favorite for Parks, playgrounds History, culture
& picnicking & nature trails & tournaments & historic charm food & drinks & walking paths & local heritage
RECOMMENDED MARKETING STRATEGIES UNIQUE SELLING POINTS DEVELOPMENT NAME OPTIONS
@ Professional website with online booking & virtual tour @ Spacious sites with full hook-ups + Pine Ridge RV Park
Q Google Business Profile & local SEO for RV travelers Q Resort-style amenities for all ages « Adventure Way RV Resort
@ Social media marketing with high-quality imagery @ Peaceful natural setting with easy access *  Summit View RV Park
@ Partnerships with RV clubs, travel apps, and local businesses @ Pet-friendly with dedicated dog park »  Trailside RV Retreat
@ Signage on nearby highways and promaotion at local events © Great base for work, play, and relaxation « Eagle Pointe RV Park

_~"~_ BRANDING RECOMMENDATION

|[iF:._ Pine Ridge RV Resort captures the natural setting, sense of relaxation,
N / and adventure this property offers. The name is easy to remember,
marketable, and has strong appeal across all target audiences.

Branding concepts are illustrative only. Final branding should be verified for trademark availability along riccal local approval.
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REPORT INDEX

Thirty intelligence sections organized from property identity through final strategic verdict.

@ Executive Summary 10
Property overview + Key opportunity - Strategic recommendation

@ Property Snapshot 1
Full property data inventory - PIAL™ coverage - Site conditions

@ LIO™ Intelligence Orchestrator™ 12
Synthesized executive verdict from all specialist engines

@ MIA™ Master Intelligence Advisor 13
Al-powered strategic intelligence advisory

@ Property DNA™ 14
Intrinsic property identity - Investment profile - Land characteristics

@ Land DNA™ 15
18 intrinsic site attributes - DNA score « Hidden value profile

@ Satellite Site Intelligence™ 16
Aerial site assessment - Topography + Access « Surroundings

@ Market Opportunity Intelligence™ 17
Regional demand - Growth indicators - Market positioning

@ Missing Business Detector™ 18
High-demand uses absent from local market - Gap analysis

@ What Would Locals Pay For?™ 19
Local demand groups - Revenue potential - Concept alignment

@ Future Shock™ Predictor 20
Growth catalysts « Value inflection triggers + 5-10 year outlook

e Top Development Concepts 21
Ranked development scenarios - Concept viability - Fit analysis

@ Build It Backwards™ 22
Exit-first development planning - Reverse feasibility logic

@ Tiny Parcel Genius™ 23
Small-footprint revenue ideas - Low-capital entry strategies

@ Financial Intelligence Engine™ 24
Development budget - Returns - Capital stack + Sensitivity

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 8
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REPORT INDEX - CONTINUED

Thirty intelligence sections organized from property identity through final strategic verdict.

@ Acquisition Intelligence Engine™ 25
Acquisition strategy « Pricing + Negotiation intelligence

Q Infrastructure Intelligence Engine™ 2
Civil & utility readiness -« Infra costs - Engineering sequence

@ Construction Intelligence Engine™ 27
Buildability - Complexity - Timeline - Labor & foundation

@ Entitlement Intelligence Engine™ 28
Zoning + Permitting : Approval probability - Timeline

@ Exit Strategy Intelligence Engine™ 29
Exit path analysis - Buyer pool - Timing « Strategy ranking

@ Portfolio Intelligence Engine™ 30
Portfolio fit - Diversification - Capital allocation - Synergy

e Local Supply Chain Map™ 31
Contractor, vendor & supplier intelligence for this market

@ Investor Match Intelligence™ 32
Investor fit score + Capital alignment - Match probability

@ Builder Match Engine™ 33
Builder fit score + Capability match - Project suitability

e Risk Intelligence Engine™ 34
Risk scoring - Exposure analysis « Mitigation strategies

@ Environmental Intelligence™ 35
Environmental factors - Constraints - Sustainability score

a Utilities Intelligence™ 36
Power « Water - Sewer - Gas + Telecom availability

@ Permit Timeline™ 37
Permit roadmap - Milestones + Approval checkpoints

Q ROI Scenario Engine™ 38
Scenario planning - ROl ranges « Best & worst case

@ Final Al Verdict™ 39
Overall score - Key takeaways - Strategic recommendation

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 9
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SECTION 01

Executive Summary

Property overview - Key opportunity - Strategic recommendation

ENGINE VERDICT

PROCEED TO CONTROLLED DUE DILIGENCE

83

The 125.36-acre property supports a strong preliminary thesis for a 120-space STRONG
amenitized RV resort, with rural-estate subdivision and a glamping hybrid as

credible alternatives. The recommendation remains conditional because utility

capacity, wastewater feasibility, and final access design are not yet verified.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Large acreage supports multiple ® Unverified water and electric @ Secure utility will-serve letters
concept families capacity

® Paved frontage and regional access ® Wastewater strategy may materially ® Complete septic or sewer feasibility
improve development flexibility change cost

® Regional leisure, workforce, and ® Final entitlement path requires ® Order boundary/topographic survey
event demand support RV use local confirmation

® Available evidence indicates
manageable terrain and limited flood
exposure

CONFIDENCE & EVIDENCE TRACE

85%

ANALYSIS CONFIDENCE DATA COMPLETENESS

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

and drainage review

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

PAGE 10
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SECTION 02

Property Snapshot

Full property data inventory - PIAL™ coverage - Site conditions

ENGINE VERDICT

GOOD SCREENING-LEVEL PROPERTY PROFILE

80

The property is modeled as an approximately 125.36-acre wooded tract with paved STRONG
frontage, a scenic pond, rural-market context, and multiple plausible access and

utility scenarios. The current profile is adequate for screening but not for

closing or engineering. ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS

RECOMMENDED ACTIONS
® Acreage and geometry support ® Parcel geometry and easements not @ Validate parcel polygon and legal
preliminary concepting verified by current survey description
® No major topographic red flag ® Exact frontage and driveway spacing ® Confirm title easements and
identified at screening level remain unconfirmed restrictions
® Frontage supports a conventional ® Environmental and title exceptions ® Collect current survey and utility
entrance concept require review map
® Market context supports recreational
and residential uses
CONFIDENCE & EVIDENCE TRACE
EVIDENCE BASIS
82% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 11
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SECTION 03

LIO™ Intelligence Orchestrator™

Synthesized executive verdict from all specialist engines

ENGINE VERDICT

SYNTHESIZED STRATEGIC THESIS IS COHERENT

84

The orchestrator combines market, infrastructure, entitlement, construction, STRONG
financial, and risk outputs into one screening-level decision. The unified
conclusion favors a phased RV resort concept while preserving subdivision and

glamping alternatives. ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Cross-engine agreement on regional ® Several engines rely on unverified ® Resolve critical data gaps before
demand owner assumptions locking a concept

® |Infrastructure risk is concentrated ® Source coverage is Uneven across ® Re-run engines after utility and
rather than broad utilities and permits survey evidence arrives

® Financial outputs remain positive ® Concept rankings may change after ® Maintain a comparison case for
across moderate scenarios engineering subdivision

® Exit flexibility reduces single-
strategy dependence

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

86% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 12
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SECTION 04

MIA™ Master Intelligence Advisor

Al-powered strategic intelligence advisory

ENGINE VERDICT

ADVANCE WITH A STAGED CAPITAL PLAN

The Master Intelligence Advisor recommends controlling the property with due-
diligence contingencies, validating infrastructure first, and using a phased design
that protects downside if the preferred concept changes.

SUPPORTING EVIDENCE

® Highest-value information is utility
and wastewater confirmation

® Site can support multiple marketable
concepts

® Phasing can limit upfront capital
exposure

® Landowner retains optionality
through entitlement

CONFIDENCE & EVIDENCE TRACE

84%

ANALYSIS CONFIDENCE

RISKS & LIMITATIONS

® Premature design spending before
utility confirmation

® Overreliance on optimistic occupancy
assumptions

® Potential scope growth from

82

STRONG

ENGINE SCORE

RECOMMENDED ACTIONS

® Define investment hurdle rate
® Establish phase-one site capacity

® Set go/no-go gates tied to
utilities, access, and permitting

Owner inputs, public-source screening, aerial interpretation, concept

amenities
EVIDENCE BASIS
benchmarks, and financial assumptions.
CRITICAL CAVEAT
DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 13
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SECTION 05

Property DNA™

Intrinsic property identity - Investment profile - Land characteristics

ENGINE VERDICT

VERSATILE DESTINATION-DEVELOPMENT DNA

81

The tract combines acreage, access, market proximity, wooded character, and a STRONG
scenic water feature. Its strongest identity is flexible destination-oriented land
rather than a narrowly constrained single-use parcel.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Adequate scale for destination ® Unique natural assets require field ® Document site features
concept verification photographically
® High visibility and access potential ® Branding potential depends on final ® Map views, trees, low areas, and
site design entry experience
® Multiple revenue-producing uses fit ® Commercial intensity may conflict @ Test branding concepts against
the tract with local context target guests

® Natural setting supports experience-
driven branding

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

83% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 14
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SECTION 06

Land DNA™

18 intrinsic site attributes - DNA score - Hidden value profile

ENGINE VERDICT
STRONG HIDDEN-VALUE PROFILE

79

The intrinsic site profile is strengthened by frontage, usable acreage, pond GOOD
amenity potential, and multiple exit paths. The key hidden value is concept
flexibility combined with destination character.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Balanced developable and amenity ® Hidden value depends on utility @ Build 18-attribute site matrix
area economics
® Potential for central amenity spine ® Land carrying costs may rise during ® Confirm net developable acreage
entitlement
® Road frontage supports identity and ® Drainage may reduce net usable ® Quantify value of alternate concept
access acreage paths

@ Site can shift among RV, glamping,
residential, or conservation uses

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

81% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 15
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SECTION 07

Satellite Site Intelligence™

Aerial site assessment - Topography - Access - Surroundings

ENGINE VERDICT
SITE APPEARS GENERALLY DEVELOPABLE

Aerial review suggests a predominantly wooded tract with accessible frontage, an
existing pond, and surrounding rural development patterns. No obvious screening-
level barrier eliminates the leading concepts.

SUPPORTING EVIDENCE RISKS & LIMITATIONS

® Existing clearings reduce selected ® Aerial imagery cannot confirm grades
clearing burden or subsurface conditions

® Frontage appears suitable for a ® Tree, drainage, and wet areas may be
primary entrance misclassified

® Surrounding context is compatible ® Boundary location requires
with low-rise development GIS/survey verification

® Topography appears manageable at
screening scale

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

78

GOOD

ENGINE SCORE
RECOMMENDED ACTIONS

@ Obtain current high-resolution
orthophoto

® Run elevation and slope model

® Overlay parcel, flood, wetland, and
soil constraints

80% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 16
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SECTION 08

Market Opportunity Intelligence™

Regional demand - Growth indicators - Market positioning

ENGINE VERDICT

FAVORABLE REGIONAL DEMAND

The regional thesis benefits from population growth, highway access, project-based
workforce demand, leisure travel, events, and limited high-quality RV inventory.

Demand appears strongest for a clean, amenitized, professionally managed product.

SUPPORTING EVIDENCE

® Multiple guest segments reduce
seasonality

® Regional growth supports extended-
stay demand

® Amenity differentiation can support
premium rates

® Alternative uses also benefit from
growth

CONFIDENCE & EVIDENCE TRACE

RISKS & LIMITATIONS

® Local competitor data requires
verification

® Rate assumptions may soften in
downturn

® New supply could enter before
stabilization

EVIDENCE BASIS

85

STRONG

ENGINE SCORE

RECOMMENDED ACTIONS

® Complete 30-mile competitor survey

® Validate ADR, occupancy, and monthly
rates

@ Interview local employers and event
operators

87% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT

ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 17
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SECTION 09

Missing Business Detector™

High-demand uses absent from local market - Gap analysis

ENGINE VERDICT

QUALITY AMENITIZED RV PRODUCT IS UNDERREPRESENTED

77

The gap is not simply more RV spaces. The opportunity is a professionally designed GOOD
resort with family, workforce, pet, and extended-stay amenities that fill quality
and experience gaps.

ENGINE SCORE

SUPPORTING EVIDENCE

® Existing supply may lack modern
amenities

® Guest segments value reliable
utilities and cleanliness

RISKS & LIMITATIONS

® Gap may narrow if planned
competitors open

® Amenity costs can outrun rate
premium

RECOMMENDED ACTIONS

@ Map active and planned competitors

® Separate must-have from optional
amenities

® Local events and projects create ® Local demand may favor value over

@ Test price sensitivity by segment
varied stay lengths resort features

® Premium presentation supports
stronger online reviews

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 18
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SECTION 10

What Would Locals Pay For?™

Local demand groups - Revenue potential - Concept alignment

ENGINE VERDICT

VALUE DEPENDS ON SEGMENTED OFFERING

Locals and regional visitors are most likely to pay for clean full-hookup sites,
reliable connectivity, monthly flexibility, pet amenities, and a safe, attractive
environment. Resort-style extras can enhance rates but should not dominate phase

one.

SUPPORTING EVIDENCE

® Contractors value reliability and
monthly terms

® Families value pool, playground, and
safety

® Retirees value quiet, landscaping,
and accessibility

® Event visitors value short-stay
convenience

CONFIDENCE & EVIDENCE TRACE

ANALYSIS CONFIDENCE

RISKS & LIMITATIONS

® Overbuilding amenities before demand
is proven

® Price resistance in local workforce
segment

® Operational complexity from mixed

75

GOOD

ENGINE SCORE

RECOMMENDED ACTIONS

® Create segmented rate card

® Survey regional RV groups and
contractors

® Phase premium amenities after
occupancy proof

Owner inputs, public-source screening, aerial interpretation, concept

guest types
EVIDENCE BASIS
benchmarks, and financial assumptions.
CRITICAL CAVEAT
DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 19
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SECTION 11

Future Shock™ Predictor

Growth catalysts - Value inflection triggers - 5-10 year outlook

ENGINE VERDICT

POSITIVE 5-10 YEAR GROWTH EXPOSURE

80

Long-term value is supported by regional population growth, road improvements, STRONG
expanding employment, tourism, and increasing demand for flexible lodging and
recreation. The largest upside trigger would be confirmed infrastructure expansion.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Regional growth supports land ® Growth may arrive slower than @ Track capital improvement plans
appreciation projected

® Infrastructure investments expand ® |Infrastructure plans can change ® Monitor permits and nearby

feasible uses development quarterly

® Remote work and travel patterns ® Higher taxes and land values

® Update market assumptions annually
support extended stays increase carrying costs

® Event and project activity can
create demand spikes

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

82% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 20
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SECTION 12

Top Development Concepts

Ranked development scenarios - Concept viability - Fit analysis

ENGINE VERDICT
RV RESORT LEADS; GLAMPING HYBRID IS PRIMARY BACKUP

The top-ranked concept is a 120-space Pine Ridge RV Resort with amenities. An RV
and glamping hybrid provides a strong alternate thesis, followed by event/retreat,
agritourism, and long-hold land banking.

83

STRONG

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® RV concept balances fit, demand, and ® Ranking is sensitive to utility and @ Prepare side-by-side concept plans
manageable phasing zoning evidence
® Glamping hybrid broadens guest and ® Concept scores are preliminary, not ® Obtain opinion of probable cost
rate potential appraisals
® Event use leverages scenery and ® Hybrid concepts may complicate ® Run demand study for top two
destination character approvals concepts
® Land banking preserves long-term
optionality
CONFIDENCE & EVIDENCE TRACE
EVIDENCE BASIS
85% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 21
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SECTION 13

Build It Backwards™

Exit-first development planning - Reverse feasibility logic

ENGINE VERDICT

DESIGN AROUND STABILIZED BUYER AND REFINANCE OPTIONS

The recommended strategy begins with the eventual operator, lender, or buyer. The
site should be designed to produce transferable infrastructure, documented

operations, and a clear stabilized-income story.

SUPPORTING EVIDENCE

® RVresorts trade on NOI and
operational quality

® Entitlement can create value before
full buildout

® Infrastructure choices affect exit
liquidity

RISKS & LIMITATIONS

® Overcustomized amenities may not add
resale value

® Poor phasing can create inefficient
infrastructure

® Weak operating data reduces exit

81

STRONG

ENGINE SCORE

RECOMMENDED ACTIONS

@ Define likely exit buyer profiles
® Set stabilization KPIs

® Design utilities and roads for

multiple future expansion

® Professional records improve buyer
confidence

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

83% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT

ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 22
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SECTION 14

Tiny Parcel Genius™

Small-footprint revenue ideas - Low-capital entry strategies

ENGINE VERDICT
SECONDARY SMALL-FOOTPRINT REVENUE OPTIONS EXIST

Although the tract is large, small-footprint components can create phased revenue:
cabins, boat/RV storage, food-truck/event space, commercial pads, or contractor
laydown areas.

64

MODERATE

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Frontage can support small pad ® Fragmentation may weaken overall ® Reserve flexible frontage areas
concepts design
® Ancillary uses can diversify income ® Interim uses may conflict with final ® Test temporary-use regulations
entitlement
® Phased components reduce initial ® Operational complexity can increase ® Model one low-capital phase-one
capital concept
® Some uses can activate unused edges
CONFIDENCE & EVIDENCE TRACE
EVIDENCE BASIS
66% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 23
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SECTION 15

Financial Intelligence Engine™

Development budget - Returns - Capital stack - Sensitivity

ENGINE VERDICT

POSITIVE BUT HIGHLY INFRASTRUCTURE-SENSITIVE

78

Base-case economics are attractive, but development cost and return are materially GOOD
influenced by utility extension, wastewater, sitework, roadway design, and amenity
scope. Conservative underwriting is required.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Multiple concepts show positive ® Cost ranges are pre-engineering ® Commission concept-level cost

preliminary returns estimates estimate
® Phasing can reduce capital at risk ® Financing terms are not included in ® Build monthly operating pro forma

unleveraged metrics

® Revenue diversification supports ® Occupancy and rate assumptions @ Stress test 15% cost overrun and 10%

resilience require market validation revenue decline
® Exit value offers multiple

monetization paths
CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS
80% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 24
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SECTION 16

Acquisition Intelligence Engine™

Acquisition strategy - Pricing - Negotiation intelligence

ENGINE VERDICT
PRICE MUST REFLECT INFRASTRUCTURE UNCERTAINTY

Any acquisition should be structured with contingencies and sufficient diligence
time. The property should not be priced as fully serviced, entitled, and shovel-
ready until those conditions are demonstrated.

SUPPORTING EVIDENCE RISKS & LIMITATIONS

® Multiple concept paths support ® Competitive market may limit
option value contingency period

® Unresolved utilities justify pricing ® Seller may expect full development
discount value

® Longer diligence reduces asymmetric ® Carrying costs accumulate during
risk approvals

® Seller participation could bridge
valuation gap

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

76

GOOD

ENGINE SCORE

RECOMMENDED ACTIONS

® Setwalk-away price from downside
case

® Request utility, title, survey, and
environmental documents

® Negotiate extension rights and
assignment flexibility

78% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 25



LANDLINKX

PROPERTY INTELLIGENCE REPORT

LIP ENGINE 6.0

L] REPORT PAGE

- 26

SECTION 17

Infrastructure Intelligence Engine™

Civil & utility readiness - Infra costs - Engineering sequence

ENGINE VERDICT

INFRASTRUCTURE IS THE PRIMARY DECISION GATE

Road frontage is a strength, while water capacity, electric load, wastewater
strategy, drainage, and fire-flow are the central feasibility questions.
Infrastructure should be resolved before detailed design.

SUPPORTING EVIDENCE

® Paved access reduces off-site road
burden

® Modular RV infrastructure allows
phasing

® Onsite pond/drainage features may be
integrated

® Utility demand can be estimated by
phase

CONFIDENCE & EVIDENCE TRACE

ANALYSIS CONFIDENCE

RISKS & LIMITATIONS

® Sewer extension could be cost-
prohibitive

® Well/septic alternatives require
technical approval

® Fire-flow requirements may trigger
storage or upgrades

EVIDENCE BASIS

72

GOOD

ENGINE SCORE

RECOMMENDED ACTIONS

@ Obtain provider capacity letters

® Complete preliminary utility demand
calculations

@ Prepare civil utility and drainage
concept

Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT

DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 26
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SECTION 18

Construction Intelligence Engine™

Buildability - Complexity - Timeline - Labor & foundation

ENGINE VERDICT
MODERATE COMPLEXITY WITH PHASING ADVANTAGE

Construction is less complex than dense vertical development but still requires
disciplined civil coordination. The largest risks are earthwork, utility trenching,
roadway sections, drainage, and amenity sequencing.

SUPPORTING EVIDENCE RISKS & LIMITATIONS

® Low-rise program simplifies vertical ® Weather affects civil schedule
construction

® Repeating pads and pedestals support ® Material and utility costs may
production efficiency fluctuate

® Phased opening may accelerate ® Poor sequencing can damage completed
revenue work

® Regional contractors likely
understand similar scopes

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

74

GOOD

ENGINE SCORE

RECOMMENDED ACTIONS

@ Develop bid packages by trade

® Sequence underground work before
roads and pads

@ Include contingency and weather
allowance

Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 27
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SECTION 19

Entitlement Intelligence Engine™

Zoning - Permitting - Approval probability - Timeline

ENGINE VERDICT
APPROVAL PATH APPEARS MANAGEABLE BUT UNVERIFIED

69

The entitlement path likely requires land-use confirmation, site plan review, MODERATE
access, drainage, utility, fire, and environmental approvals. Approval probability
is moderate until jurisdiction-specific requirements are confirmed.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Use is compatible with rural- ® RV use may require special use or @ Schedule pre-development meeting
commercial context in concept rezoning

® Low-rise project may reduce visual ® Public opposition may focus on ® Obtain written zoning/use
impacts density or transient use interpretation

® Professional site plan can address ® Wastewater approval can control @ Prepare neighborhood compatibility
buffers and circulation entitlement timing narrative

® Alternative concepts preserve
flexibility

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 28
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SECTION 20

Exit Strategy Intelligence Engine™

Exit path analysis - Buyer pool - Timing - Strategy ranking

ENGINE VERDICT

MULTIPLE VIABLE EXITS IMPROVE RISK PROFILE

82

Potential exits include sale after entitlement, sale after phase one, refinance STRONG
after stabilization, long-term operation, or conversion to an alternate approved
use. The preferred path is stabilize and retain optional sale/refinance.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Income-producing assets attract ® Exit market depends on rates and cap ® Identify likely buyer types
operator buyers rates

® Entitlement creates value before ® Partial development may narrow buyer ® Track cap-rate sensitivity
full buildout pool

® Phased infrastructure supports ® Specialized assets require strong @ Preserve expansion and subdivision
partial exit operating records options

® Alternate concepts reduce stranded-
land risk

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

84% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 29



PROPERTY INTELLIGENCE REPORT . ] 30

SECTION 21

Portfolio Intelligence Engine™

Portfolio fit - Diversification - Capital allocation - Synergy

ENGINE VERDICT

ATTRACTIVE DIVERSIFIER FOR LAND-HEAVY PORTFOLIO

73

The project can diversify a portfolio through recurring lodging income and land GOOD
appreciation. It is less suitable for investors seeking immediate passive cash flow
without development exposure.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Combines operating income and land ® Concentration in one local market ® Compare with existing portfolio
value exposure
® Phasing can align with capital ® Operating business adds management ® Set maximum equity allocation
availability burden
® Alternative exits diversify outcomes ® Development period delays @ Select operator or management model
distributions early

® Demand spans leisure and workforce
segments

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 30
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SECTION 22

Local Supply Chain Map™

Contractor, vendor & supplier intelligence for this market

ENGINE VERDICT

REGIONAL CONTRACTOR BASE SHOULD SUPPORT DELIVERY

76

The broader East Texas region is expected to offer civil contractors, electricians, GOOD
plumbers, septic specialists, landscapers, and amenity vendors. Specialty RV-
pedestal and reservation-system vendors may be regional or national.

ENGINE SCORE
SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Civil and utility trades are common ® Quality varies among small ® Prequalify three contractors per
in growth markets contractors major trade
® Modular scopes enable competitive ® Specialty equipment has lead times ® Confirm equipment lead times
procurement
® Local materials reduce logistics ® Rapid regional growth can strain ® Develop local/vendor sourcing matrix
cost labor

® Regional suppliers can support
phased construction

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

78% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 31
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SECTION 23

Investor Match Intelligence™

Investor fit score - Capital alignment - Match probability

ENGINE VERDICT

BEST FIT: VALUE-ADD LAND AND OPERATING-ASSET INVESTORS

81

The strongest investor match is a sponsor comfortable with civil development, STRONG
phased hospitality assets, and moderate execution risk. Pure passive investors are
a weaker fit before stabilization.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Clear value-creation plan ® Pre-development uncertainty may @ Prepare investor-ready summary
deter conservative capital

® Multiple monetization options ® Sponsor experience is critical ® Define equity waterfall and capital
calls
® Moderate project scale ® Leverage may be limited before @ Target sponsors with RV/hospitality
permits track record
® Potential for attractive stabilized
yield
CONFIDENCE & EVIDENCE TRACE
EVIDENCE BASIS
83% Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 32
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SECTION 24

Builder Match Engine™

Builder fit score - Capability match - Project suitability

ENGINE VERDICT

BEST FIT: CIVIL-HEAVY SITE DEVELOPMENT TEAM

The project requires a builder or GC with strong civil coordination, utility

installation, roads, pads, amenity construction, and phased turnover experience. A
conventional homebuilder alone is not the ideal lead.

SUPPORTING EVIDENCE

® Scope is dominated by horizontal
construction

® Specialty RV infrastructure requires
coordination

® Amenities are conventional low-rise
components

® Phasing requires operational handoff
discipline

CONFIDENCE & EVIDENCE TRACE

RISKS & LIMITATIONS

® Low-bid contractor may lack systems
experience

® Fragmented subcontracting can create
gaps

® Design-build scope must preserve
owner control

EVIDENCE BASIS

79

GOOD

ENGINE SCORE

RECOMMENDED ACTIONS

@ Issue capability questionnaire

® Request comparable-project
references

® Evaluate preconstruction and
scheduling systems

81% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT

ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 33
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SECTION 25

Risk Intelligence Engine™

Risk scoring - Exposure analysis - Mitigation strategies

ENGINE VERDICT

MODERATE RISK; CONCENTRATED IN THREE GATES

Overall risk is manageable if the project resolves utilities, wastewater, and
entitlement before major capital commitment. Market and construction risks are

secondary but meaningful.

SUPPORTING EVIDENCE

® No single broad fatal flaw
identified

® Alternative uses provide fallback
options

® Phasing reduces irreversible
commitment

® Market demand supports multiple
segments

CONFIDENCE & EVIDENCE TRACE

ANALYSIS CONFIDENCE

RISKS & LIMITATIONS

® Utility/wastewater failure could
impair core concept

® Entitlement delay increases carrying
cost

® Cost escalation can compress return

EVIDENCE BASIS

68

MODERATE

ENGINE SCORE

RECOMMENDED ACTIONS

® Create formal risk register

® Assign owners and deadlines to each
mitigation

® Re-score after critical evidence
arrives

Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT

DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 34
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SECTION 26

Environmental Intelligence™

Environmental factors - Constraints - Sustainability score

ENGINE VERDICT

NO SCREENING-LEVEL DEAL KILLER IDENTIFIED

74

The property does not show an obvious environmental fatal flaw at conceptual level. GOOD
Final conclusions require verified flood, wetland, threatened-species,
contamination, drainage, and geotechnical evidence.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Existing open areas can reduce ® Wetlands or protected drainage may ® Order Phase | ESA
clearing impacts reduce usable area

® Pond/drainage features can become ® Unknown prior uses may require Phase ® Confirm wetlands/flood overlays
amenities | assessment

® Low-rise use limits excavation depth ® Septic suitability depends on soils ® Complete soils and septic evaluation

® Green-space program supports
sustainability

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 35
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SECTION 27

Utilities Intelligence™

Power - Water - Sewer - Gas - Telecom availability

ENGINE VERDICT
UTILITY CONFIRMATION IS INCOMPLETE

66

Electric and water are assumed near the site, but service capacity, connection MODERATE
cost, fire flow, and wastewater solution are not confirmed. Telecom is expected to
be available but should be verified for guest-grade service.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Road frontage may host distribution ® Electric upgrade or transformer cost ® Request formal utility availability
utilities letters

® RV use has predictable load profiles ® Water line/fire-flow limitations ® Prepare load and demand schedule

® Phased capacity can align with ® Wastewater permitting and ® Compare sewer, septic, and treatment
expansion construction cost alternatives

® Telecom availability supports
remote-work guests

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

68% Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 36
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SECTION 28

Permit Timeline™

Permit roadmap - Milestones - Approval checkpoints

ENGINE VERDICT

ESTIMATED 14-24 MONTH DELIVERY TO OPENING

70

A realistic sequence includes diligence, concept design, pre-development review, GOOD

engineering, entitlement, utility approvals, permitting, procurement, construction,
and phased opening.

ENGINE SCORE

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS
® Low-rise scope allows overlapping ® Utility and wastewater approvals may @ Build jurisdiction-specific permit
design and procurement extend schedule matrix
® Phasing may permit early revenue ® Entitlement hearing calendars create ® Schedule pre-application meeting
fixed delays
® Standard civil approvals are ® Weather impacts civil work ® Create critical-path milestone
predictable when complete dashboard

® Owner decisions can reduce delay

CONFIDENCE & EVIDENCE TRACE

EVIDENCE BASIS

Owner inputs, public-source screening, aerial interpretation, concept
benchmarks, and financial assumptions.

CRITICAL CAVEAT
ANALYSIS CONFIDENCE DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY PAGE 37
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SECTION 29

ROI Scenario Engine™

Scenario planning - ROl ranges - Best & worst case

ENGINE VERDICT

BASE CASE IS ATTRACTIVE; DOWNSIDE REMAINS SURVIVABLE

The base case supports a strong but not extraordinary return. The downside case
remains viable only if infrastructure costs are controlled and occupancy ramps
within the expected window.

SUPPORTING EVIDENCE RISKS & LIMITATIONS

® Recurring revenue supports valuation ® 15-20% cost overrun can materially

reduce return

® Phased investment reduces early
exposure

® Multiple guest segments support
occupancy

® Alternative exit values protect
downside

CONFIDENCE & EVIDENCE TRACE

ANALYSIS CONFIDENCE

® Slow occupancy ramp delays debt
coverage

® Rate competition reduces NOI

EVIDENCE BASIS

77

GOOD

ENGINE SCORE
RECOMMENDED ACTIONS

® Model downside, base, and upside
monthly

® Set contingency reserve

® Define minimum debt-service coverage
and exit cap assumptions

Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT

DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY

PAGE 38



LANDLINKX

PROPERTY INTELLIGENCE REPORT

LIP ENGINE 6.0 . REPORT PAGE
L]
' 39

SECTION 30

Final Al Verdict™

Overall score - Key takeaways - Strategic recommendation

ENGINE VERDICT

PROCEED - CONDITIONAL ON INFRASTRUCTURE VALIDATION

83

LIP™ Engine 6.0 identifies an amenitized Pine Ridge RV Resort as the strongest STRONG
preliminary use for the property, with an RV/glamping hybrid as the primary
fallback. The opportunity justifies controlled diligence, but is not ready for

unconditional acquisition or construction. TR

SUPPORTING EVIDENCE RISKS & LIMITATIONS RECOMMENDED ACTIONS

® Strong concept-market alignment ® Utility and wastewater evidence is

@ Resolve the three critical gates
incomplete

® Multiple exit strategies and
alternative uses

® Manageable construction complexity

® No screening-level fatal constraint
identified

CONFIDENCE & EVIDENCE TRACE

85%

ANALYSIS CONFIDENCE

® Entitlement path is not
jurisdiction-verified

® Financial outputs are conceptual
ranges

EVIDENCE BASIS

® Update the report with verified
evidence

® Advance to engineered concept and
investment committee review

Owner inputs, public-source screening, aerial interpretation, concept

benchmarks, and financial assumptions.

CRITICAL CAVEAT

DATA COMPLETENESS

This example is fictional and must not be used for acquisition, lending,
engineering, permitting, or investment decisions.

EXAMPLE CUSTOMER REPORT - FICTIONAL DATA - FOR DEMONSTRATION ONLY
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